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You Were Born Rich

showing you—in black and white—exhaustive
studies documenting the fact that these ideas
actually do work. However, other than possibly
satisfying the analytical side of your mind, that sort
of information would be of little practical use to you.
Although | do use many examples in the following
pages which describe how individuals, or possibly
families, have put these ideas to work and have
explained the benefits which they have d

have deliberately omitted any scienm ;
se, fr
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This book has been written in such a way that it
actually maps out a mental course for you to take to
reach any objective that you would like to reach.
You can journey from one chapter to the next, each
successive chapter lifting you to a greater awareness
of yourself—your true self—and of your true
abilities. You must, however, keep in the forefront
of your mind one important fact: the rewards which
you will receive in this life, material or psychic, will
not come to you because of your potential but,
rather, because of your performance.

Come with me and enjoy a sneak preview of the
journey which you are about to take. In the first
chapter, “Me And Money,” we start to see what this
elusive stuff called “money” actually is. We begin
to relate to money as we should, and we develop an
understanding of why all great thinking people burn
a basic principle deep into the recesses of their mind:
that is, “we should love people, and use money.”






Me And Money

Consider this—money will have a greater
influence on your life than almost any other
commodity you can think of. Indeed, the sudden loss
or acquisition of money will affect your attitude to
a tremendous extent. Therefore, you must agree that
everyone should have a deep understanding of
exactly what money is, and of the laws governing
its attraction. Yet, the sad fact is that not one person

in ten does. Ninety-five people out of @x_
settle for whatever they get, wishin

all the way from the cradlﬁ@u ket, nev
understanding that Ually haﬂad

they §r
Let" me digress for a?oment—as you journey

through this book, you might have a tendency to let
your mind wander off, either thinking about
someone you know who has earned a great deal of
money or possibly about someone who has gone into
bankruptcy. But | want to suggest that you attempt
to keep focusing only on yourself, because what
someone else has or does not have, is not going to
affect you and it is your financial situation that you
want to improve.

Money |s Important

One of the most prevalent misconceptions
concerning money, relates to its importance. For
example, how many times have you heard people
say in conversation, “Money isn't everything.” or
“Money isn’'t important.” or “I don’t care about
money.” Well, the people who say these things might
not care about money, but I'll bet their car dealer
cares about it; their grocer does;, and so does the

R\
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Me And Money

person who holds their mortgage. In truth, there can
be no denia of the fact that money is important to
any person living in a civilized society. Therefore,
to argue that it is not as important as this or that, is
absurd. For nothing can take the place of money in
the arena in which it is used!

\1
Money Is A Servant Otesa'
A_t
Now that | have affirme Y@Wr\ance of 2
money, let me backw hi's one

caution— mon

are the né e very care? erse that
equation, because many peoplt of high intelligence
have already done so, to their great detriment.
Unfortunately, many of these poor souls loved
money and used people, which violated one of the
most basic laws governing true financial success.

You should always love people and use money,
rather than the reverse!

Another myth many people like to accept about
money is that it only comes as a result of “luck” or
“good fortune.” For instance, whenever people
gather to talk about someone they know who has
been financially successful, there is always someone
among them who will say, “Harry was just lucky,”
or “Harry was just in the right place at the right
time.” But | want to assure you in no uncertain
terms, that although “luck” obviously plays some
part in financial success, it is never sufficient in and
of itself. Money is an effect and it must always be
earned. Believe me, there are no free rides in this
life and the only people who are making money the



Me And Money 11

comfortable with the “idea” of money. As a result,
you will start attracting it to yourself.

This may sound like a game you are playing, but
let me assure you, it is one of the wisest things you
can possibly do. For when you succeed in
convincing your subconscious mind that you are
wealthy and that it feels good to be wealthy, your
subconscious mind will automatically seel

making your “imaginary” feeli
manifest themselves in mat‘»vl@%%g\

ft w seem I| mw
you | for t and continue
n

readi We will be dea Ilng with prosperity
consciousness at different points in the book and |
guarantee you that before you finish this book, those
lines will start to make a lot more sense to you.

Fear Not

Now that | have touched upon a “technique”
which will help you acquire greater wealth, let me
offer this further word of warning. If you want to
have money, one thing you should never, never do,
is worry about whether or not you will get the money
you desire, or whether you will keep it. Let me
elaborate.

In the Bible, Job, the great sufferer of biblical
times, makes the following remark: “Behold, the
thing | fear has come to visit upon me.” Now, stop
and ask yourself —if you will—what those biblical
words mean to those of us concerned about money
today. Well, one thing they certainly mean is that if

sal
& 2
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Me And Money

we insist upon constantly worrying about not having
enough money, or if we habitually worry about
losing the money we do have, then we are absolutely
guaranteed not to worry in vain. For just as surely
as Job was afflicted by his many maladies, so too
shall we be afflicted by the lack or the loss of money.

To take a more contemporary example, let us
again consider the tragic case of “poor oId

sa\'

Chapman.” As you will recall, Was A"
gentleman who never spent an -earned -‘ 2
1an’t h O

savings. But the qu

likely it w afrald
his moneg become nce Would
be forced to live I|ke a pauper. The irony was,

however, that because of his fear, he lived like a
pauper anyway! Or, to be more biblical about it,
“The thing that he feared most came to visit upon
him.”

In a later chapter you will be given a fuller
explanation of the paradox of why we attract into
our lives the very things we least desire. But for now,
suffice it to say, worrying about money is always
extremely counterproductive. This principle holds
true, even if you rationalize your worry with the old
platitude that you are “just saving a little for a rainy
day.”

| must put forward one other caveat at this time:
if you really want to significantly increase the
amount of money you are presently earning, the first
thing you must do is learn to pay substantially less
attention to what others around you are saying and
substantially more attention to what that “quiet
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consciousness of prosperity, in your mind.

You are well aware there are literally thousands
upon thousands of honest, good, hard-working
people who labor diligently for their entire stay on
this planet, yet never become wealthy. For those
individuals, life is a constant grind from sun up until
sun down. But the ideas presented on these pages
have been put here in the hope they will | 0,

s

mind and inspire you to open it up to W A"
of thinking. "(O O" 2 ‘

ConsciQu mkeéw alwa s&@n,
developegswg inking, @ @gl of what
your present situation in lifetmay be, if you ever
hope to improve it and truly become wealthy—as
this book suggests you can—you must begin
thinking of prosperity in your mind, now. Not when
you finish the book. Not when you finish the chapter.
Not tomorrow, next week, next month or next year.
It must be done now. Thinking is the highest
function of which a human being is capable. Yet,
unfortunately, very few people “think.” They merely
trick themselves into believing that because there
is some mental activity taking place in their mind,
they are “thinking.” But the truth is, most people
are simply exercising the mental faculty called
“memory.” They are playing old movies, so old
pictures just keep flashing back on the screen of their
mind.

It is imperative that you begin this new way of
thinking at this moment, because as you do, every
fibre of your being will become filled with this new
thought-energy. Your body is comprised of millions
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that you are working from a higher to a lower
potential. What | meant by this is that you are
working from—

Thoughts ... (Spirit)
to

Idea ... (Intellectual)
to

Thing ... (Physical) NO’(_G

rather t‘han Workiﬁ@m g
pret lsie 3

Thoughts ... ¥(Spirit)
to
Idea ... (Intellectual)

as you have probably done in the past and as the
vast majority of people will continue to do in the
future. That is to say, most people will look at a
result in their life and then let that result dictate the
Thoughts they will then use to build their Idea. For
example, if they see that their bank account is empty
(a result), they will choose to think thoughts of lack
or loss and then they will use those thoughts to build
the idea of poverty. However, since the idea they
are holding in their mind must manifest in their
future results, they are actually bringing about a
repeat performance of the very thing which they say
they don't want: namely, an empty bank account. It
thus becomes a self-doom-fulfilling cycle they are
living, and clearly, this is not the way our Maker
has intended for us to live!
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How Much Is Enough

HOW MUCH IS ENOUGH?

“ Most people think they want more money
than they really do,
and they settle for a lot less
than they could get.”
Earl Nighti ngale

For you to get this prosperity concepw
muc

gear, you must be specifi
money do you want’P ég\
and t

with your sub S

does ?g; er 9 es and then
movesith |nto form. to say, | want

“lotsa money” isn’t good enough because no one,
least of all the subconscious mind, knows how much
“lotsa’ is.

| strongly recommend that you get very serious
about this chapter, because the idea it contains could
literally change your life. But understand that
thinking, by itself, is not enough—you must move
into action. There are certain things you must do
and the first one is to decide how much money you
want.

For you to answer this question, it would
probably be a good idea for you to decide what you
want the money for. But to simply say, “I want the
money to live on,” is not good enough. You should
realize our society is structured in such a way that
the government will “keep you.” In fact, in most
places, they will even mail a check to you—you can
sit at home and still receive a “living wage.”

29
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How Much Is Enough

to make a wise investment. Remember, you do not
“touch” this account or the interest it will yield.
Therefore, within a very short period of time, you
will witness sufficient progress to gain the
motivation and inspiration which you need to
continue. Moreover, the knowledge that you have
an “Instant Estate,” if anything should happen to
you, will give you additional serenity of mind.

37

Orderly Debt Repayment Progr ﬁ\ NO " ZA"

You could alpew “bp that
eatin W ych g for
yourgﬁ € understand wﬁems can be
retired. (Although the amount of debt you have

incurred will, of course, determine the length of time
it will take you to clear the slate.) And, for the
purposes of the following discussion, you must
consider your mortgage or house payment (probably
one of your largest monthly payments), as an
investment, NOT a debt.

Debt Clearance Account

Whatever money you earn Monday afternoon and
Tuesday morning, should go directly into your Debt
Clearance Account. This represents twenty percent
of your income. You should also sit down and draft
a letter which you will send to all of your creditors,
advising them of your plan.

However, before you mail the letter, you should
first draw up a list of your creditors to determine
what proportion of this twenty percent each of them
would receive. It could conceivably be more money



The Image-Maker

exceedingly well. Many years ago, a minister was
driving along a remote country road, when he
happened upon a very beautiful farm. The farm was
kept in absolutely magnificent condition. The fences
were well cared for, the crops were a radiant green
and although the house was set back some distance
from the road, it was abundantly clear that it had a
clean, fresh coat of white paint on it. Well- cultlvated

flower beds encircled the house and str ng’e
along both sides of the long,

s.deSé]t‘ ZA-‘

wide dri
to it from theroad. In an Y\(?&:S g
the dr|ve as weII t Ines o

popl to a blue
sky. Wé surroundlr?l Were a deep
rich green, and as well icured as any putting
green ever was. Indeed, the entire picture would

have fit well on a post card, since it was absolutely
breathtaking in its splendor.

Then the minister looked off to his right, to the
other side of the road. Here the fields were ploughed,
the earth was the deepest black the minister had ever
seen and he was amazed at how the furrows had been
plowed in such a way that they stretched out in rows
“as straight as clothes lines.” Far off in the distance,
the minister could see the farmer sitting up on his
tractor, with a straw hat on the back of his head and
clad in an old, light blue pair of overalls. It appeared
that the farmer was moving toward the road as he
was plowing. Since the minister was in no particular
hurry, he pulled his car over to the side of the road,
got out of it, and walked toward the fence. When he
reached it, he just stood still, enjoying the light
breeze, the warm sunlight and admiring the beauty
of the farm and the farmer’s ability to plough such

49
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The Image-Maker

not to “go into it” on the telephone. | asked John to
wait while | looked over my calendar; it was, in the
vernacular—packed tight. | was busy, to say the
least; almost every day | had either a seminar or
speaking engagement in a different city in North
America. | explained this to John and told him that
although | would love to visit, | really didn’t know
when | could. John was persistent, so | said, “Llsten
I’'m leaving Edmonton for Chicago

midnight. To get to Chicago | hav Y’-&r
Toronto. I'll arrive there at 7 e och

terminals and | Ieav W second t %
hour er. | pyito talk to
you t t@ough I don?r@@ 0 be too alert
after flying all night.”

It is also worth mentioning that John had to get
up early enough to drive the 125 miles from
Belleville to Toronto, to meet my 7:00 am. arrival.
| remember that all John said was, “I’ll be there.”

The next morning | sat in the airport coffee shop
and listened as John explained how he “wanted to
do what | was doing.” He wanted to conduct
seminars. He also explained that he was prepared to
pay the price, whatever it might be.

As | listened, it was like hearing a popular song
on the radio—you keep hearing it, over and over
again. In almost every seminar | conduct there is a
man or woman in the seminar who wants to do “what
| am doing.” I've heard it in Biloxi, Mississippi;
Butte, Montana; Los Angeles, New York, Moncton
and Montreal—it was an old tune. Now, here | was
in Toronto with a friend who, as | have already

57
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The Image-Maker

you were to talk to Paul Hutsey today, he would be
quick to tell you that he will never let present results
dictate the image that he holds in his mind. Rather,
he holds the image of what he wants and then acts
as if he aready has it.

Paul Hutsey is, without question, one of the best
examples you will ever find when it comes to the

subject of “building an image in the mind” b{bﬁe
executing it. He has become a Serlomn(ﬁ
g

mlnd and | am happy to co

67
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what Paul Hutsey had beén doing all those years.
So if you are, then make up your mind right now to
do what | have suggested you start doing. Start right
where you are—build the image of what you want
and then act as if you have already received it.
Expressed somewhat differently, “Act like the
person you want to become.” For as Goethe, the
German philosopher, once wrote, “Before you can
do something, you first must be something.”

As you finish this chapter, lay the book down
and then become very relaxed. Let creative energy
fill your consciousness and then mould it into an
image of yourself in a much more abundant state of
life. See yourself already in possession of what you
previously only dreamed of. Become extremely
conscious of the truth that your entire being is not
only filled with, but also is surrounded by, the
original substance all images are made of. So do not
just keep reading page after page of the book without
acting on the “suggestions’” which | have been giving



70 The Image-Maker

o T

om N
pag® e

o\
ol

st

2N



Let Go And Let God

begin to worry you are moving in the wrong
direction. But let me assure you, this will not be the
case, as long as you keep the image of the good you
desire firmly planted in your subconscious mind. For
if you do this, you will continue to move in the only
direction in which you can move, in order to get to
where you want to go.

Don't forget, it is never sufficient to %ﬁ
yourself (that part of you WhICh G
image) only when you feel en husmstg?D
or when some partl fortune

you. Hd/ equat I TH
spor t et enth g your prospects

and then to undermine o your mental kingdom.
It won’t do to keep dropping down, again and again,
like the frog trying to get out of a well, but is feeling
weaker and more discouraged after each fall. Any
person who starts that type of process in motion, is
letting go of his Image of Prosperity and is using
his creative powers to build images of poverty
instead.

And as we have already said, God, being a just
God, will always work to bring about your ultimate
good. But always bear in mind it is your innermost
thoughts and images you are requesting; not the
words to which you might only be paying lip-
service. Therefore, make it a habit to begin and end
each day with A Declaration of Faith in yourself
(created after God’s image), and in His power
(whatever you choose to call it). Guard this faith
zealously, as you would your most precious
possession and ensure that it never be imperilled by
weak, downhearted and negative thoughts.

83
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Expect An Abundance

exercising this invisible, but powerful, force.

| believe you already understand you cannot have
wealth in your material world until you have first
visualized the wealth in your mind. But what does
this really mean? It means that before any of us can
even begin to overcome the poverty which surrounds
us in our external world, we must first conquer the
impoverishment that is buried deep within ourﬂl

s

In the preceding pages, Ig@) : d how O—‘ ZA
—IS Sigp

prosperity—properl‘ t

inward aware @d ulence Ie’wﬁ
complet%x1 t aboun e spiritual
realm. In Other words, it is Impdssible to feel poor

when you are conscious of being enveloped in the
protective care of a loving God, universal spirit, or
whatever else you may wish to call the spiritual-
center of our universe. Let me repeat—there never
is, and there never has been any lack of supply other
than that which we have created for ourselves
because of our own limited awareness.

The Lightbulb Tale

The following story should help underscore this
great truth about your infinite source of supply.
Visualize, if you will, a poor couple who have spent
their entire lives living in the “backwaters” of
civilization. Then imagine them suddenly
transported to a small village where, to their
astonishment, they discover that their new home is
being lighted by “electricity.” Since they have had
no previous experience with that force—in fact they
have never even seen an electric light before, they



Expect An Abundance

already pointed out, since the vast majority of people
wish positive but expect negative, they seldom attain
what they are after.

In his magnificent book The Science of Getting
Rich, the author, Wallace D. Wattles, gave us an
excellent definition of “desire.” He said: “Desire is
the effort of the unexpressed possibility within

seeking expression without through your ﬂ@t

95

In other words, your |dﬁ§((9¥1‘} goal—thb-‘ ZA
eraliz

wealth you W|sh

becom L?&lxp%;ﬂed
in th%j scious RI@@ once your
desire has been firmly li itis the expectant

attitude which ensures that your goal or dream is
not uprooted or replaced by any opposing or
competing ideas.

In an effort to help you kindle this expectant
attitude toward “real wealth,” let us journey together
through some of the preceding chapters in this book.
As you will remember, we began by discussing
“money.” We attempted to understand the “true
nature” of money and we arrived at the conclusion
it is a “useful, obedient servant.” However, like all
servants, we learned it is useful to us only when it
is being employed. Therefore, we concluded, money
must always be kept working or otherwise
circulating. For if it is not, as we have already
mentioned, it will become as useless as old
newspapers stashed away in an attic.

Next, we explored the idea relating to exactly
“how much money you want.” You become aware
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which are at work within him. After a brief pause,
he added, “There would not be a single great
accomplishment in the history of mankind without
faith ... Any person who strives to accomplish
something needs a degree of faith in himself and
when he takes on a challenge that requires more and
more moral strength than he can muster, he needs
faith in God.”

Y ears before anyone would accept
man travelling to the moon and
m e a

was asked, “What wou

reach the 5|mp g
do it.” ?B Was t man Who
possessed a great unde nding of life and a

tremendous awareness of the laws of the universe.
In fact, he is considered, by many experts in the
field, to be the “Father” of the space program. Like
all great achievers, he had gained a profound insight
into the “spiritual” laws of life, and one of those
laws is the Law of Attraction. Thisis the law | would
like to delve into now.

Indeed, an understanding of this particular law
is actually the key to understanding this entire book.
The reason this is so, is that “The Law of Attraction”
is the underlying principle which governs the level
of your personal prosperity. However, to help you
achieve a really solid grasp of this concept, it will
be necessary for us to focus briefly on another law;
namely, the “Law of Vibration.”

The Law of Vibration accounts for the difference
between mind and matter; between the physical and
the nonphysical worlds.

sa\'
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The Law Of Vibration And Attraction

Those individuals who are positive in their
thoughts always tend to look upon the brighter side
of life. With their faces turned toward the sunshine,
they attempt to see the good, even in the bad. Such
individuals habitually think thoughts of a positive
nature and they are a blessing to the world. They
are in a “Positive Vibration,” and therefore attract
other positive personalities to them.

Negative personalities, on th X‘
omy

habitually look upon th

depressi ng SI de of e good @5@)

bad fa eII & the
negan? |nk ab? @% ate it, expect
it, andinvariably they receiv at they have been

seeking. Due to the negative vibration which they
keep themselves in, they of course attract other
miserable personalities to them. As you are already

aware, “misery loves company.”

Their state of mind can be compared to the
person who, upon being asked how he felt, said,

“| feel alright today,
but I might feel bad tomorrow.”

Negative personalities are depressing to
everyone around them. Their faces take on the
expression, in physical form, of the negative
thoughts which they are holding in their minds. Each
day, one can observe such individuals passing on
the street. No cheer, no joy radiates from them—
just gloom, frowns and hostility. Having created
their own hell for themselves, they seem to enjoy
wallowing in it.

113
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The Law Of Vibration And Attraction 115

and regulate the functioning of all organs and parts
of the body. By means of the proper stimulation of
these centers, the functioning of the organs may
thereby be controlled. In our seminars, we refer to
this phenomenon as the vibratory control of the
body.

In the final analysis, the brain is simply \‘
vibratory instrument. To begin to unde Swesa
functioning you must undertake the

of Vibration _‘(O
%ﬁ?r\ﬁg Z!, h;?)}our
d|spo G (ele graph), which
reads the electrical activity of theDrain, and the ECG
(electrocardiograph), which traces the electrical

changes which occur during heart contractions.

Therefore, vibrations are certainly not something
which are new to us. Indeed, all of us have an
awareness of them. However, the problem which we
encounter is that the vast mgjority of people are not
aware of the connection between their vibrations and
their results in life.

It is, unfortunately, a very common sight to see
people in bad or confused vibrations, busily
attempting—through force—to achieve good results.
However, due to the negative vibration which they
are in, they are continually being bombarded by all
manner of negative people and situations, which by
law, are being attracted to them. Consequently, at
some point, their battle must become overwhelming
for them.
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identical in nature, govern both phenomena.
Vibrations And Attitude

Every physical thing throws off a vibration.
Everything which you see, hear, smell, taste, or
touch, throws off a vibration because these things,
like everything else, are in a constant state of
motion. Whenever you get near enough to th e

enter into their “sphere of vibratio A
affected by that vibration, @ eallze it b“ 2
or ex

not. Have you vé)m'm m%%
peac w e) whi i&; ein
the w@iﬁ P @@I

The Law operates exactly in the same way in the
mental realm. For when a person thinks a thought,
it means the person has consciously or
unconsciously started a group of brain cells vibrating
abnormally. Once these brain cells, being things,
begin to vibrate abnormally, they throw off a wave
of electronic energy which moves out seeking a
place to land.

If you are in the sphere (space) of their vibrations
and you happen to have similar cells which are in
rapport (in harmony or agreement) with the ones
vibrating in the other person’s brain, then you
receive these vibrations and are affected mentally
by them, either negatively or positively. (It is clear
that everyone in sales or management will
thoroughly understand this information.)

Let us suppose that another person is vibrating
to “Anger Concepts.” If you are the type of person
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Flip Wilson’s Story

Flip Wilson, the famous comedian, is best known
for his ability to make people laugh. But here is what
he said in a somewhat more serious vein, about his
own experience with the risk-taking process. “I fell
down and got up, | fell down and got up. For sixteen
years | did practically nothing else but fall down

and get up.” Ote

Even so, do you think Fli thou ht -‘ ZA
of himself as afallure %\Eet ur Ilfe i_ O
r

For if he h ave f
to try “ ore tlmegﬁ@ d | would
probably ave never even h IS hame!

Y ou should understand, at this juncture, that as
soon as you seriously set a big goal for yourself,
you are going to become involved in a process of
risk-taking which will add a dimension of
excitement, indeed a whole new flavor to the course
of your life. But at the same time you should be
aware that as you start engaging in more risk-taking
behavior, the majority of people will be trying to
avoid it “at all costs.” In other words, instead of
taking meaningful risks, most people will continue
to ensure themselves in a series of empty
compromises. These compromises, in turn, will
ultimately have the effect of reducing their existence
to the level of a meaningless charade. To understand
how this phenomenon operates, just consider the
people whom you know who have compromised
when buying their new home. “Why did they
compromise?’ you ask—because they were afraid
that they wouldn’t be able to make the mortgage
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when they do, they usually bounce right back to try
again. In other words, risk-takers live exciting,
creative lives, because they are living the kind of
life that we are all intended to live.

So put a smile on your face, because as of this
moment, you too can become a bona fide risk-taker!
How? Simply by doing the thing you have dreamed

years.
In the great musical P&c‘flc

sang, “If \ a dream, n € a

dream, e going eam come

true?’ It Is my belief that dveryon& of us has our

own dream. We all have a vision, an idea or a picture
of some great or grand thing or accomplishment,
which will float to the surface of our consciousness
from time to time. Moreover, for a few brief
moments, we permit ourselves the luxury of
enjoying ourselves doing, being or having, whatever
that dream might be. There is no doubt in my mind
that you too “hold” a picture of something which
floats to the surface of your consciousness
periodically, and if the truth were to be known, you
would dearly love to execute that dream.

Well, the simple truth is you can. But in all
likelihood, it is going to require a considerable
amount of courage on your part. Remember, it makes
no difference, at this moment, how bizarre your idea
may appear. In fact, you might even regard it
yourself as being sheer fantasy. Nevertheless, you
can begin to turn it into a reality, by making a written
description of whatever it is you would like to do,

about—off and on—for months, or possmlﬁate
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courage; and just “one more bite at the apple,” may be
al that is required for us to succeed.

Napoleon Hill devoted an entire chapter in his
classic book, Think and Grow Rich to the subject of
“persistence.” He said, “There may be no heroic
connotation to the word persistence, but the quality is
to the character of man, what carbon is to steel.”

In another part of that same chap W“I
mMr Tho

had the happy privilege of anﬁ @ m
Edison and Mr. Hen VY r@

period ore the study
them range Th (iggak with actual
knowledge when | say th ound no quality, save

Persistence, in either of them, that even remotely
suggested the major source of their stupendous
achievements.”

Surely you would have to agree there was a
tremendous difference in the accomplishments of these
two men, as compared with the accomplishments of
most other people. Yet by their own admission, neither
of these men were intellectually superior—in fact, in
terms of their 1.Q.— they may actually have been
inferior to many other people. Nevertheless, because
both men possessed the vital quality of “persistence,”
their results in life were invariably superior to those of
the masses.

Therefore, perhaps the factor which will catapult
you into the “big leagues,” which will multiply your
income from a material, as well as a psychic point of
view, will be your own ability to persist. So the next
time you step out to do something, and “the going gets

esd\
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the course for that photograph has been
incontrovertibly set. There is a short gestation period
which must elapse, but then the photograph must
begin to appear; and it will do so, exactly as it had
originally been “shot.”

To carry our analogy one step further, 1 would
suggest that the shutter of the camera is quite like
the conscious mind, in that it is responsi QS’[

“snapping” the picture. Slmllarly, a@é&

may be likened to the sub v d bec

it is responsible f-o work ” g

phot g mﬂ to you erel

show%D the ph of the plcture
0 ith

which you have alread your mind.”

Clearly, if you were to take a picture of the same
object—over and over again—you would do nothing
more than reproduce the same photograph, over and
over again. Yet this is precisely the course, which
many people set, for their own lives. Therefore, you
must constantly be reminding yourself, that if you
persist in “thinking in reverse,” you will only
reproduce the same results in your life, over and over
again. If you wish to change this pattern, on the other
hand, you must look bravely into the bright future,
which lies ahead, and see yourself already doing
what you now only dream about doing, “someday.”

Patti’'s Cruise

Patti Moir first came to my seminar, with her
parents, when she was only eleven years old. By the
age of fifteen she was already speaking in the
seminars and sharing with the audience the manner

181
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rarely, if ever, originate ideas which lead them to
providing meaningful service to others. The reason
for this is that they are only able to see what
someone else has aready done. As a result of their
limited mind-set, the rewards which they will
ultimately receive in life are destined to be equally

l[imited. \‘
The 333 Story Otesa

| was doing a seminar, @m ﬁ rsd
night to Sunday, V*x od

resort to On
the F@ ht, a tor a% rough Barrie,
Ontario, a town about 40 miTes South of Deerhurst.

The tornado killed a dozen people and did millions
of dollars worth of damage. On the Sunday night,
as | was coming home, | stopped the car when | got
to Barrie. | got out on the side of the highway and
looked around. It was a mess. Everywhere | looked,
there were smashed houses and cars turned upside
down.

That same night, another gentleman, Bob
Templeton, was driving down the same highway. He
and | had never met, however, an idea from my
seminar was about to bring us together in a lasting
friendship. He stopped to look at the disaster, just
as | had, only his thoughts were different than my
own. Bob was the Vice-President of Telemedia
Communications, a company which owns a string
of radio stations in Ontario and Quebec. As he stood
there viewing the disaster, he thought there must be
something he could do for these people (with the
radio stations he had). That thought kept returning
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Bob smiled and continued to explain that,
“Opposite the X on the other side of the flipchart,
directly under the words, ‘How We Can,’ | will write
down every idea that we can come up with on how
we can raise 3 million dollars, in 3 hours, 3 days
from now.” He also suggested in a very serious tone
of voice, that everyone will remain in the room until
we figure it out. “We are not only going to think of a\‘
how we can raise 3 million dollars immed; teS

) W' o
Sho\l,:\,l r;i]:@ @gd We cg@do Q;lo

Bob said, “That’s a great idea,” and wrote it
down under, ‘How We Can.’

Before he had it written on the right hand side
of the flipchart, someone said, “You can't do aradio
show across Canada. We don't have radio stations
across Canadal” Since Telemedia only had stations
in Ontario and Quebec, you must admit that was a
pretty valid objection. However, someone in the
back of the room, in a rather soft tone said, “Next.”

Bob Templeton replied, “Doing a radio show is
how we can. That idea stays.” But this truly did
sound like a ridiculous idea, because radio stations
are very competitive. They usually don’t work
together and to get them to do so would be virtually
impossible according to the standard way of
thinking.

All of a sudden someone suggested, “You could
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person is in harmonious vibration with them, or it.
The reason | could say this, | explained, was that
“love” is just another word for resonance or
harmonious vibration. | told them, finally, that what
| had just stated was a law of the universe. (Whether
or not they fully understood it, or even believed it,
made absolutely no difference whatsoever.)

| explained to Marg that if it was true
did detest the drapes—as she claim h

would already have takenm , had the@-‘
cleaned and gi y~to t

Civili \\Em aul ,

or so% that w @% n able to put
them to good use Don me in a state of
bewilderment. Then he firmly asserted, that “She's
not taking those drapes down, because we have
nothing to replace them with, nor can we afford to
purchase a replacement.” | can remember saying to
him in reply, “Don, please understand, you will
never hang new drapes, or new curtains, until you
have first made a space for them.” *“Indeed,” |
continued, “the real secret behind the vacuum law
of prosperity lies in the fact that, by giving the old
drapes away, you would automatically have been
making room for the new.” In other words, you can’t
get something until you are first willing to give
something away. (Bear in mind, however, that
“giving” means letting go of completely or totally
abandoning, to another.) Clearly, this is an
extremely difficult concept for a person who is
solely attached to the material world, to even
comprehend, let alone practise.

We discussed the information summarized above

eSa\'
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You should visualize your body as being an
instrument through which a nonphysical, creative
energy flows. You should liken it to an ordinary
garden hose, which you may be using to water the
garden at the back of your home. Suppose, for a
moment, that you decide to water the flower-bed in
the front of your home. In order to accomplish this,
you must drag the hose to the front of the house.

a loop in the hose and as you p
unbeknownst to you—it kinks._‘(o

But while you are dragging it, suppose that yo ﬁ@te

-

Althou mmance atzzls%
source, t WI|| Just? out of the
hose, a drop at a time, onto the ffower bed. The

reason for this is that the kink is obstructing the flow
of the water, which could, if it were allowed to flow
freely, actually breathe new life into the plants.

In a similar manner, these negative concepts
which you hold in your mind are obstructing the flow
of energy which could, if it were given a chance to,
breathe new life into you and into your results in
life.

In the case of the garden hose, you would
immediately investigate to find the cause of the
interrupted flow of water. Once you found the kink,
you would then proceed to remove it, so the water
could resume flowing freely in a steady stream.

Now, be aware of this—the process that | have
described for the garden hose, is exactly the same
process that you must undertake, yourself, with
respect to your marvelous mind. That is to say, you

ol
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must let go of all of the obstructions that are
hampering you—release the mental kinks—and you
will immediately find that there is no lack of creative
energy at the source. In truth, there never has been
any, and there never will be any. The mental kinks
which you have carelessly—and very likely—
unconsciously built, are actually limiting the flow
of the life-giving power which ultimately transforms
your results in life.
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Each chapter in this b i Lc)-‘ ZA
concepts, which yo t0 use, @12;%
m

enjoy?x)a may b g;@/ ply
permi power t?@_ through you.
You have now read the entir I would like to
suggest that you go back to the beginning of the
book, to compare the results you are presently
obtaining in your life, with the results you could
obtain, were you to make proper use of each idea.
Study each chapter very seriously—but in a relaxed
state—and keep acting on each idea until it becomes
a fixed part of your personality structure.

Remember, regardless of how the results of your
life may presently appear to you, you have truly been
“Born Rich.”

“God’s gift to you
Is more talent and ability
than you will ever use in one lifetime.
Your gift to God
is to develop and utilize
as much of that talent and ability
as you can, in this lifetime.”
Steve Bow



The Born Rich Learning System
Are you ready to cash in on the riches inside of you?
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using the potential you have locke mSﬁW td achieve 2
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System &ntdins the compl a@ developing the

untapped potential in every aspect of your life.

Here’s just some of what you will learn in this life-
changing program:

How to successfully balance the spiritual, emotional,
intellectual, and physical parts of your being

Why you are getting the results you are — and how to
change any result in your life

How to use the natural laws of the universe for your
maximum benefit

The most effective way to change any habit

The little-known secrets of how your mind really works
— and how to use them to get the most out of your
mental processes

The Formula for Financial Freedom

What you will receive:

Includes the complete 11 1/2 hour workshop on 6 DVDs —
presented in 30-45 minute segments for your learning
pleasure; 16 CDs (the audio soundtrack from the DVDs);
international best-selling book, You Were Born Rich; your
Personal Action Planner and Goal Card.



Mission In Commission Income Acceleration

System
How to sell yourself rich and enjoy every minute of it.

Bob Proctor used the principles contained in this system to
raise himself from a modest salaried position to $1,000,000+
in annual commissions. Using the Mission In Commission
system, Bob has taught thousands of salespeople around the
globe to do the same.

earn large COI’IlITllSSlOI’lS

Here’s what you will learn in this powerful pro ra
* 6 concepts you MUST underst 6«5@ ever _‘ 2A

The one thin Velop 1f you v2w

$1,0 xéghﬁe while yo ork
Theo?) factors that det@ much money you
earn — and why fewer than"1% of the salespeople ever
benefit from them

The PROVEN plan for earning six-figure commissions
each and every year.

What you will receive:
Includes 8 professionally-
recorded CD lessons,
Mission In Commission
Card and your personal
Mission In Commission
Action Planner.

“When | met my wife Linda, she was earning $24,000 a
year selling insurance. | knew she could do a lot better
and so did she. | introduced her to the principles laid
out in Mission In Commission. The very next year, her
income went from $24,000 to $495,000 and all she did
differently was 2 things each day ... 2 small changes
that made a huge impact.”

Bob Proctor




Success Series

Consistent productivity is the cause of extraordinary success;
it is the expression of sound habitual behavior. Bob Proctor’s
40 years of in-depth research into the lives and behavior of
wealthy people has clearly indicated that every one of these
people had developed their abilities in specific areas. He fur-
ther found that these areas guided their lives and produced
unprecedented results. This remarkable series distills and \1
combines ancient wisdom, the immutable laws of natu Sa

and the habits and techniques of modern achleverN@

comprehensive program. Available on 1
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RISK GOALS
PERSISTENCE ATTITUDE
RESPONSIBILITY CREATIVITY

CONFIDENCE COMMUNICATION




...wait, there’s more!

In addition to the products that we’ve listed in the back of this
book, Bob Proctor also:

+ tailors corporate training programs

+ conducts live seminars

+ conducts Tele-Seminars

+ conducts a year-long long intensive coaching program

+ trains coaches and facilitators to coach and present his \‘
programs Sa_

* has a daily email message FREE ... contact O"e
insights@bobproctor.com and ask to be

“Insight of the Day” program—a]ﬁ‘u‘ " 2A

For 3 a(w8oo- ation, ple:ie‘lt%

or visit our Website at
www.bobproctor.com.




